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Statement

According to our recently performed 

LinkedIn poll, + than 9 over 10 of 

our potential partners and end 

customers like the barrier-free 

business model we are applying for 

the massive deployment of BPM

processes.
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Submitted Question

“What aspect of the 

proceedit business 

model for deployment of 

BPM processes do you 

appreciate the most?”
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Answers

No risk, no commitment,
try & buy model

Low-cost, prêt-à-porter
reusable processes

No investment, self-
financing royalties

29 %

39 %

14 %

BPMS vendors 
independence 11 %

1

2

4

3

None, I don’t like your
business model

5 7 %
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Poll Details

� LinkedIn Poll

� Sent to 12.000+ contacts

� May-June 2.012

� Obtaining 106 answers

� Answering ratio: 0,9 %

� See full results at link:

http://linkd.in/K7HAYK
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Our Organization

proceedit BPM CatalogBPM Factory

End 
Customers

Partners -
Shareholders

End 
Customers

Partners -
Shareholders

+30 Partners 
Shareholders

+500 BPM 
Processes

Co-Development

Co-Distribution
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Our Commitment

To Develop all 
type of 

Solutions

On any
Technology

With no Risk 
or Obligation

At an 
Affordable 

Price

And with 
Returns

1

2

34

5

Any BPM process, 
connector and / or 
reusable vertical 
software solution 

required by our End 
Customer

On any BPMS platform and 
complementary open type 
technologies decided by 

our End Customer

Our End Customer does 
not have to acquire any 

commitment until 
seeing the requested 
solution running at its 
full satisfaction and, 
therefore, it takes no 

risk at all

1 SDR* (1,2 € o 1,6 
US$) per hour of effort 
in development and per 
concurrent internal user 

of the implemented 
solution 

* Basket of currencies 
of the IMF

10 % of Royalty on the 
business generated 
through licensing to 
others the solution 

developed for our End 
Customer
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Contact Us

We are available in case that you:

• Want more information on proceedit.

• Have already decided to co-develop and / or co-distribute BPM Processes, connectors and / 

or Vertical Software Solutions in partnership with our Multinational Technology Cluster.

• Want to know how to become one of our partners.

Region:

Responsible:

Function:

Fix Phone:

Mobile Phone:

Skype:

Email:

Office Address:

North America NA

Alberto Corbí

Regional Manager

+1 (305) 505 0613 Cel US

+34 655 570 560 Cel Spain

alberto.corbí

alberto.corbi@proceedit.co

m

92 SW 3rd Street, suite 
2512

Miami, FL, 33130, USA

Latin America LATAM

Gustavo Arcostanzo

Regional Manager

+54 11 4792 6931

+54 911 5020 7539 

gustavo.arcostanzo1 

gustavo.arcostanzo@proce

edit.com

Calle Sarmiento 349

Martínez, Argentina 

EMEA & APAC

Josep Cos

Managing Director

+34 932 951 350

+34 660 193 163

jmcos.proceedit

josep.cos@proceedit.com

Calle Caponata 13, At. 4ª

08034 Barcelona (Spain) 
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Data Source

9

Thanks for 
your Attention!


